ONE MINUTE WHITE PAPER

5 WAYS OPERATORS
RETAIN AIRCRAFT VALUE
& Give Your Buyer the Best First Impression

1 LOGBOOKS & LOOSE EQUIPMENT
Increasingly, aircraft brokers are expecting the use of
electronic logbooks to ensure that records are wellorganized and complete. Advantages of cloud-based
record-keeping include 24/7 accessibility, searchability,
service milestone alerts, and data security. You also
should be diligent about keeping an itemized list of the
loose equipment that originally came with your aircraft,
as well as storing equipment in an easily accessible,
climate-controlled location. Being able to produce all
logbooks and loose equipment when it’s time to sell can
help boost your aircraft’s value.
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AIRCRAFT STAGING

Aircraft staging is critical for making a good first
impression with a prospective buyer. Staging tips include
positioning your aircraft in a visually appealing setting,
such as a nice hangar. Be sure the aircraft is well lit,
detailed inside and out, cleared of clutter, and turned
on. Letting prospective buyers see your aircraft functioning in its best light, with the avionics panels lit up, underscores its value to the buyer. Remember if you are setting
it up to be viewed in person, be sure to have the interior
temperature set at a comfortable level, not too hot or
cold.

3 ENGINE PROGRAMS
One of the first things a buyer may ask is whether your aircraft is programmed because so much of an aircraft’s value
is in the engines. Determining whether or not an engine program is right for your aircraft depends a lot on the individual
aircraft category and class, its asset value, and the cost of major maintenance events. When evaluating engine
programs, ask questions upfront that will be of interest to prospective buyers later, such as: “What are the buy-in fees?”
“What’s transferrable?”

4 MRO SELECTION
Working with quality maintenance facilities is key to
protecting value. Choosing the OEM or a reputable MRO
may be more expensive upfront but demonstrates a
devotion to quality that helps to retain aircraft value. On
the other hand, only choosing a maintenance provider
based on cost could save you money in the short term
but depreciate the aircraft value. Smaller, lesser-known
shops can undoubtedly be the best option, but ensure
that you have done your due diligence and have all the
documentation required to preserve value.
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5 BROKER SELECTION
Proper representation is essential when selling your
aircraft. It is important to select a broker that works best
for your operation and has deep experience with your
aircraft make/model. Ensure that the broker you choose
offers a team approach, prioritizes the customer
experience, provides a turnkey solution with the required
expertise, holds the necessary licenses and
certifications, and can provide quality references from
credible sources.
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RETAIN AIRCRAFT VALUE
WITH TECHNOLOGY

INCREASE IN THE VALUE OF ASSETS

5%
2hrs
10%

By providing secure online access to records and maintenance information,
Flightdocs ensures that the value of all assets are accessible & protected. With
Flightdocs, digital tracking of the associated maintenance and parts of an asset
makes determining its value quick and easy.

REDUCTION IN TIME FIXING DATA ERRORS EACH MONTH
Reduce maintenance and inventory carrying errors with no data entry duplication
when you use Flightdocs. Data continues to flow through and update in real-time,
resulting in overall lower data errors.

REDUCTION IN DOWNTIME ACROSS THE FLEET
Online scheduling and dashboards allow employees to optimize the flight
schedule. Additionally, managers can maintain appropriate staff levels and
resources with real-time data and information about upcoming flights and needs.

Flightdocs is the most advanced
solution for managing aircraft
maintenance, inventory, and
operations.
Backed by industry-leading 24/7 support, Flightdocs ensures you and
your aircraft are always ready.
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